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SEMINAROUTLINE

Day 1 — February 9

I. Conducting Real Estate Due Diligence
'9:00- 10:00, Michael B. Childers
A. Control Documents: Interested Parties Lists,
Due Diligence Request Lists and More
B. Required Disclosures
C. Locating Sources of Due Diligence Materials
D. Commercial Considerations:
Leases, Zoning and More

il. Environmental Issues

in Real Estate Transactions

10:15 - 11:15, Walter G. Wright

A. Key Regulatory Issues

B. Indoor Air Pollutant Issues:
Mold and Asbestos

C. Use and Misuse of Environmental
Assessments/Due Diligence

D. Strategies for Addressing Environmental
Issues in Acquisition, Sale and Lease
of Real Property

E. Wetland Issues and Considerations

F. Contractual Allocation
of Environmental Consultants

G. Issues Associated with Retention
of Environmental Consultants

H. Water Law/Riparian Issues

I Key Permitting Issues Affecting Development

J. The Role of the Arkansas Storage Tank/
Trust Fund in Commercial Transactions

K. Arkansas Brownfield Program

b

Additional Considerations for Buying
and Selling Commercial Real Estate
11:15-12:15, Perry Y. Young
A. Choice of Entity:
Tax and Other Considerations
B. 1031 Tax-Deferred Exchange.
and Like-Kind Exchange Agreements
C. Sale-Leaseback Transactions
D. Obtaining Estoppel Certificates
from Tenants
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IV. Analyzing Land Surveys:
* Obtaining an In-Depth Picture
of Past and Present Uses
1:15- 2:15, Lanny R. Beavers
A. Confirming Legal Description Accuracy
B. Confirming Access
C. Clues to Past Uses and Possible Issues
D. Overlaps, Encroachments
and Setback Line Violations

Structuring Real Estate Purchase
Agreements to Avoid Unforeseen
Consequences and Litigation
2:30- 3:30, Michael B. Childers

A. Preliminary Checklists
" for Negotiating and Drafting
B. Representations and Warranties
C. Key Contingencies
D. iIndemnities for Buyers and Sellers
E. Default Provisions
F. RealisticTime Constraints
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Commercial Real Estate

Financing Essentials

3:30-4:30, Thomas Burns

A. The Mechanics of Loan Documentation
B. Personal Guarantees

C. Cross Collateralization

D. Security Agreements

Day 2 — February 10

Vil. Reviewing the Title Commitment
9:00-10:15, J.P. Sellers
A. Insurer’s Obligations and
Understanding Limitations
B. Reviewing Schedule A of the Title Commitment
C. Schedules B-l and B of the Title Commitment
D. Negotiating Removal of,
or Affirmative Coverage for, Exceptions

V. Curing Title Defects Before Closing:
Using Title Insurance Endorsements
and Other Tools
10:30~ 11:45, J.P Sellers

A. Breaks in Chain of Title

B. Mortgage-Related Defects

C. Liens

D. Unresolved Probate Issues

E. Easements and Encroachments
F. Wild Deeds

IX. Handling the Closing: Critical Essentials
for Smooth Transactions
12:45 - 2:00, Drew Benham
A. Preparing Documents for Signing
B. Receipt and Handling Funds from all Parties
C. Deposits, Disbursements and Holdbacks
D. Reconciling Funds Received
on the Settlement Statement
E. Resolving Last-Minute Issues
at the Closing Table

X. Post-Closing Procedures:

Tying Up Loose Ends

2:15 - 3:30, Drew Benham

A. Final Recording Information or Certificate
from Attorney

B. Releases of Pre-Existing Liens p

C. Title Policy Preparation and Last-Minute Liens

D. Preparing and Returning the Closing Package
to the Lender

XI. Ethical Considerations

3:30-4:30, Drew Benham
A. Applying the Rules of Professional Conduct
B. Good Faith Required in Real Estate Transactions
C. Representations of Multiple Clients:
Conflicts of Interest
D. Disclosure of Defects in Property

*if needed, the above agenda may be changed
to best accommodate all of our attendees.




_ OURDISTINGUISHED-FACULTY ~——

- LANNY R. BEAVERS is survey manager at Garver, LLC, a civil engineering firm located in North Little Rock.
Mr. Beavers has been with the firm since 1997. He has extensive experience in the engineering arena,
including surveying, land and site development, subdivisions and highways. Among other things, he also has
experience with stormwater management, drainage, construction, boundary issues and ALTA surveys.

DREW BENHAM is an attorney with the Davidson Law Firm, where her main areas of practice are commercial
real estate transactions and litigation, estate planning and probate, and business law. She is licensed to practice
in the state of Arkansas and the Arkansas District Courts. She is a member of the Arkansas Bar Association.

THOMAS BURNS is an attorney with the Hancock Law Firm in the firm's Little Rock office. His practice

is focused mainly on family law, and he also practices in the areas of civil litigation, and business and corporate
law. Mr. Burns is admitted to practice in Arkansas, as well as before the U.S. District Court for the Eastern and
Western districts of Arkansas and the US. Court of Appeals for the 8th Circuit. He is'a member of the Arkansas
Bar Association, the Saline County Bar Association, and the Henry Woods American inn of Court.

MICHAEL B. CHILDERS is a partner with Friday, Eldredge & Clark LLP, where he practices primarily in the areas
of real estate, commercial transactions, and oil and gas law. He is a member of the Arkansas Bar Association
and the Pulaski County Bar Association.

J.P. SELLERS is an attorney with Mackie Wolf Zientz & Mann, PC,, in their Little Rock, Arkansas office. He is
licensed to practice law in Arkansas and Tennessee. Mr. Sellers is a past speaker for the Arkansas Bar Association
and the Texas Mortgage Bankers Association in the areas of foreclosure and secured transactions. He is a
member of the Arkansas Bar Association and was an inaugural member of the 2011 Arkansas Bar Association
Leadership Academy.

WALTER G. WRIGHT is a member of the Little Rock, Arkansas law firm of Mitchell, Witliams, Selig, Gates
&Woodyard, PLL.C, where his practice addresses a variety of environmental and energy issues. He also has
served as an adjunct professor at the University of Arkansas at Little Rock School of Law since 1986, Mr. Wright
is a former assistant general counsel of the Petroleum Marketers Association of America in Washington, D.C.
Prior to that, he served on the minority staff of the Subcommittee on Health and the Environment in the
United States House of Representatives. Mr. Wright has written articles addressing air and water pollution
control, storage tanks, real property development, mold, and environmental audits.

PERRY Y. YOUNG is the sole shareholder of Perry Y. Young, PA., and a partner in the Benton law firm of Jensen,
Young & Houston. He practices principally in the areas of commerdial litigation; business and corporate transactions
and litigation; real estate transactions and litigation; and probate estates. He was admitted to the New York
State Bar and before the U.S. District Court, Southern and Eastern districts of New York in 1994. In 1997, he was
admitted to the Arkansas Bar and to the US. District Court, Eastern and Western districts of Arkansas. Mr. Young
spent four years practicing as a commercial litigation attorney in New York prior to moving to Arkansas,
where he has practiced since 1997. He taught classes for the Law School Aptitude Test and as a certified law

) ‘enforcement instructor he taught Saline County Sheriff's Reserve Deputies prior to their commission.

Detailed biographies can be found on our website at www.nbi-sems.com.
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LEARNING OPPORTUNITIES

MIDEOWEBCASTS

Get your continuing education through streaming audio and video.
Follow along in the course book and subm:t questions e!ectromcaily
for live responses!

Dec.18 Commercial Real Estate Litigation (70939)

Dec. 18 Resolving Easement, Encroachment
and Setback Related Title Defects (70923)

Advanced Commercial Real Estate Leasing (70931)

Legal Ethics, Professionalism and Substance Abuse:
Overcoming Common Challenges (70969)

To register, visit us online at www.nbi-sems.com or call 800-930-6182.

Dec. 29
Dec. 31

 TELECONFERENCES

Can't leave the office for an entire day?
You can still get the training you need. No need to leave the office,
relevant topics and.convenient 1 to 2 hour sessions are rolled into one.

Nov. 17 The New ALTA Title Insurance Endorsements Dissected
(70901)

Negotiating Indemnification in Commercial Leases (70903)

Condo Law:
Collecting Fees and Enforcing Covenants (70909)

Contaminated Groundwater Claims:
Proving Liability and Negotiating Damages (70910)

To register, visit us online at www.nbi-sems.com or call 800-930-6182.

Dec. 10
Dec. 15

Dec. 21

CDs, DVDs & BOOKS

To order the course recordings and reference materials below, please order
online or call 800-930-6182. For more topics, visit www.nbi-sems.com

Audio €D & Course Book

TROUBLESHOOTING REAL ESTATE TRANSACTION PROBLEMS

© February 2015  (Product ID: 67946FP)

it's hard to predict which real estate transactions will be problem-free since each
deal has the potential to contain numerous pitfalls that were not recognizable
at the outset. fssues such as title problems, boundary disputes and unforeseen
environmental problems all have the potential to derail the deal. Are you prepared
to provide your clients.with the imperative solutions they need to get through
these problems and more? Brush up on your real estate transaction skills in this
essential full-day legal overview. Order today!

By: Perry Y. Young, Walter G. Wright, Stephen R. Giles, J.R. Sellers and Samrmy S. High.
CD &Manual -$229  Manual - $99 (385 pages) - Duration - 5hr 15min

Video DVD & Course Book

TROUBLESHOOTING TITLE AND TITLE INSURANCE PROBLEMS

© June 2015 (Product ID: 69487FP)

Don't let real estate transactions fall apart! Recognize and head off title and
title insurance problems before they cause issues. In this skill-based program,
learn specific techniques for recognizing title problems and learn what types
of problems to expect at different stages of the transaction. Order today!




UNLIMITED CLE
for 12 Months

Subsariptions
123436
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Upgrade to an NBI Subscription
and get this 2-day seminar FREE.

Www.nbi-sems.com
r 800-930-6182

SEMINAR OVERVIEW

WHO SHOULD ATTEND

This basic-to-intermediate level seminar is designed for:

- Attorneys + Loan Officers
+ Real Estate Professionals - Paralegals
- Title Professionals

CREDIT INFORMATION

The specific continuing education credit(s) listed are for attending the live seminar.
For detailed credit information, please contact us at 866-240-1890 or visit us at nbi-sems.com.

CLE - 12.0 - NB}, Inc. is an accredited sponsor in the state of Arkansas. This program is approved for
12.0 hours of continuing legal education credit, including 1.0 hour of ethics, consistent with the rules
and regulations of the Arkansas Supreme Court of Professional Programs.

IACET - 1.2 - NBJ, Inc. has been approved as an Authorized Provider by the International
EET Association for Continuing Education and Training (IACET), 1760 Old Meadow Road,
Suite 500, McLean, VA 22102. NBl, Inc. is authorized by IACET to offer 1.2 CEUs for this

program. (Provider #4558)

Institute of ICB - 14.0 - NBJ, Inc. is an Accredited Continuing Education Provider (ACEP) of the
Certfied Bnkers  |ngritute of Certified Bankers™ (CB). The ICB is dedicated to promoting the highest

Accredited Continving

st Poie - StaNAards of performance and ethics within the financial services industry.
Real Estate Transactions From A to Z has been approved for 14 CLBB credits. This statement should

-




February 9 and Seminar Tuition
February 10 $575 — first registrant

. $565 — each adt'| registrant
Little Rock, AR ¢1371) Fach pctiiegien

Registration Form (Please bhotocopy this form for multiple registrants)
Name Title

NBI Subscription Holder? Enter Subscription # Here*

E-mail

Company Name

Co.Size [ 1 [J2s (et [Jw2s [J26s0 [ 51100 [] 100+

Address

- City State Zip

Phone ( )

Payment information

[J check enclosed payable to National Business Institute

[} MasterCard [J visA [[] American Express [} Discover
Card No. Exp. Date
Signature

[ Please bill me. (if your organization requires a PO, please provide it.)

“=Express Event Registration

Need to register quickly? Use the product code below to complete your
Express Event Registration online or via the phone.

Product ID: 71371

J

NATIONAL - Non-Profit Org.
BUSINESS US. Postage
INSTITUTE w PAID

N8I, Inc.

MAIL TO: National Business Institute

A Division of NB, Inc. PHONE: (800) 930-6182
PO. Box 3067 FAX: 715-835-1405
Eau Claire, Wl 54702 ONLINE: www.nbi-sems.com

KEY CODE: FAC




